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Accommodation
For details on any discounted rooms 

GTR has secured at the Radisson Blu Waterfront, 
please refer to the Know Before You Go section 

on the event’s GTR Connect page.
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Marking its 11th consecutive year in Sweden, the 
Nordic Region Trade & Export Finance Conference 
will return to Stockholm in November, with over 
450 delegates expected in attendance.

Described as “the most rewarding networking day of the year” 
and “the one and only trade finance-related event that you must 
attend in the Nordics”, the conference enjoys close ties to the 
region’s top corporates and service providers.

Trade finance experts, insurers, bankers, ECAs, technology 
innovators, government bodies and corporates of all sizes will 
contribute, providing attendees with unrivalled networking 
opportunities and a well-rounded overview of the future of  
Nordic trade.

Nordic Region Trade & Export 
Finance Conference 2018

Venue details
Venue:  Radisson Blu 

Waterfront

Tel: + 46 8 5050 6000

Web:   www.radissonblu.com

Click here to see 
a list of attending 
companies from  

2017’s event

Once registered, log-in to GTR Connect 
to network with fellow delegates, 
download event materials and more.

Join GTR on social media

Official conference 
hashtag: #GTRNOR

“The one and only trade finance-related 
event that you must attend in the Nordics.  
I would not miss it for the world!”

C Troncy, Coface

“Real momentum to meet the relevant 
people and remain up to date with regards 
to trade & export challenges.”

N Van Damme, SMT Group Africa

Nordic Region Trade & Export 
Finance Conference 2018

Introduction
www.gtreview.com

https://www.gtreview.com/wp-content/uploads/2018/09/Nordics_2018_Pre-event-Kit_2017-Companies.pdf
https://www.facebook.com/GlobalTradeReview
https://twitter.com/gtr_events
https://www.youtube.com/user/ExportaGroupEvents
https://www.linkedin.com/company/exporta
www.gtreview.com
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What to expect

450+
Delegates

150+
Companies

50+
Speakers

Sectors attended in 2017
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 44% 20% 13% 8% 4% 4% 3% 2% 1% 1%

1%AMERICAS
Bermuda
Canada
United States

1%AFRICA
South Africa

96%EUROPE
Austria
Belgium
Denmark
Finland
France
Germany
Netherlands
Norway
Sweden
Switzerland
Turkey
United Kingdom

1%MENA
United Arab 
Emirates

1%ASIA
China
India

Percentage of attendees by region in 2017

Attendee breakdown by job title in 2017

60%

Senior level

12%

Mid-level

28%

C-level

Nordic Region Trade & Export 
Finance Conference 2018

Statistics
www.gtreview.com

www.gtreview.com
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08.00 Registration and refreshments

09.00 Chair’s opening remarks
Sabinije von Gaffke, Broadcaster & Journalist

09.10 The new normal: Trade wars, tariffs and political risk
With increasing unpredictability surrounding protectionist trade policies 
around the globe, identifying geopolitical risks has become a pressing issue 
for the trade community. Highlighting the potential business repercussions 
posed by trade disruption, a detailed analysis will interpret heightened 
global rhetoric surrounding trade, pinpoint potential at-risk industry sectors, 
and address the question: ‘Will Nordic trade be caught in the cross hairs?’.

Olof Manner, Head of Research, Swedbank
Lena Sellgren, Chief Economist, Business Sweden

10.00 Networking break

Stream A: Tracking industry trends: New business models, evolving financing requirements

Chair: Sabinije von Gaffke, Broadcaster & Journalist

10.40  Equipment as a service, power by the hour: Financing the 
‘uberisation’ of heavy industry
Driven by IoT and digitisation, pay-per-use for equipment (Equipment-
as-a-Service, EaaS) is already being utilised by market leading 
manufacturers in sectors including mining, aviation and medical 
equipment. Where implemented effectively EaaS can reduce costs and 
negate the need for upfront capital investment for buyers, while providing 
a long-term sustainable revenue stream for manufacturers. This in-depth 
presentation will highlight the key challenges relating to sales and 
servicing, sharing insight on the financing structures that can be utilized 
to facilitate and grow sales under the EaaS business model.

Greger Svanström, Global Director, Trade & Customer Finance, Volvo 
Construction Equipment
Nicolas Saoudi, Director, Trade Sales Nordics, Germany & 
Switzerland, Standard Chartered

11.20  The financier’s evolving role in the engineering, procurement 
& construction (EPC) business
●● Commercial pressure: Is there an increasing expectation for EPC 
contractors to assume the financial risks associated with projects? How 
is this impacting the sector?

●● Moving up the value chain: Identifying opportunities for Nordic suppliers 
as new revenue streams emerge within the EPC sector 

●● What financing support is available for contractors and project 
suppliers? How can financial risks be mitigated?

Hasan Çevik, Project & Structured Finance Manager, Yapi Merkezi

11.50  Export financing: Adapting to new business models,  
evolving value chains and changing regulation
●● Where do panellists see an increased need for export financing as 
global value chains and business models evolve? Are different export 
financing requirements and challenges anticipated? 

●● Guarantees and T&Cs: Which solutions could be further developed to 
maximise export and ECA financing opportunities for exporters?

●● How can the contribution of Nordic exporters to complex global supply 
chains be protected while working within local content regulations? 
Could a regional approach to local content, even a merged Nordic ECA, 
be viable? 

●● Is the export and ECA finance sector doing enough to maintain 
relevance? To what extent are more specialised solutions and 
digitisation initiatives key to boosting the competitiveness of Nordic 
exporters?

Moderator: Topi Vesteri, Deputy Chief Executive Officer, Finnvera
Marie Aglert, Director, Large Corporates, EKN 
Yoshi Ichikawa, Executive Director, Project & Export Finance, Standard 
Chartered
Andre Tonkin, Advisor, Barak Fund Management

12.35  Trade credit and political risk mitigation: How to get the  
best from your insurer
With policy offerings, policy wording and risk underwriting practices 
varying significantly between insurance carriers, the private insurance 
market can be difficult to navigate with confidence for those seeking 
to mitigate trade-related risks. A panel of industry experts will seek to 
provide transparency on both insurance providers and the available 
solutions, covering the key information utilised by underwriters when 
assessing portfolios and structured deals, the importance of clients’ 
commercial relationships and internal credit risk management strategy, 
and the key steps insureds can take to extract maximum value from the 
trade credit and political risk insurance market.

Moderator: Magnus Lindgren, Partner, JLT Risk Solutions
Daina Muceniece, Underwriter, Trade Credit, Canopius
Joe Blenkinsopp, Global Head of Market Development & Distribution 
Political Risk, Credit & Bond Insurance, XL Catlin, AXA XL, a division 
of AXA
Susanna Vennerstrand, Senior Vice-President, Trade & Export 
Solutions, DNB Bank

13.15 Lunch

Tuesday, November 13, 2018

Sponsorship opportunities
Peter Gubbins 
Managing Director 
pgubbins@gtreview.com 
+44 (0)20 8772 3000

Speaking opportunities
George Mitchell 
Senior Conference Producer 
gmitchell@gtreview.com 
+44 (0)20 8772 3017

Marketing & media opportunities
Elisabeth Spry 
Marketing Manager 
espry@gtreview.com 
+44 (0)20 8772 3006

Networking 
Lunch

Hosted by

Tuesday, November 13, 2018 at 13.10

“This is the only event when all banks 
and financial institutions of significance 
from all Nordic countries are gathered 
in the same place, together with most 
large exporting companies. The most 
rewarding networking day of the year!”

H Sjogren, Swedish Chamber of Commerce  
for Russia & CIS

Nordic Region Trade & Export 
Finance Conference 2018

Agenda
www.gtreview.com

mailto:pgubbins@gtreview.com

mailto:gmitchell%40gtreview.com?subject=Nordics%20Conference
mailto:espry%40gtreview.com?subject=Nordics%20Conference
www.gtreview.com
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Stream B: Digital, trade & working capital case studies

Chair: Antti Niemelä, Head of Transaction Banking Sales,  
OP Financial Group

10.40  Case study: Receivables financing as a tool for Nordic 
exporters
This session will bring together various parties (exporter, bank, insurer) 
to showcase the benefits of receivables financing solutions, highlighting 
the different techniques being utilised, practical use challenges and 
discussing how to collectively arrive at a solution that is beneficial for the 
exporter but works for all stakeholders.

Moderator: Simon de Monte, First Vice-President, Wholesale Banking 
Europe, Bank ABC
Simon Luckhurst, Director of Global Financial Services, McLaren 
Automotive
Bob Stanton, Director, Advantage Global Trade Solutions
Aaron Bailey, Structured & Capital Solutions, Aon Risk Solutions
Charlotte Wiltshire, Head of Corporate Trade Sales, Northern Europe 
& Iberia, Bank ABC

11.20  Case study: Working capital and finance for import-export 
businesses
This corporate case study will highlight the working capital pain points 
encountered throughout the import-export value chain, and detail the tool 
box of financing solutions employed to improve efficiency and profitability 
while maximising sales and minimising risks.

11.55  Integrating physical trade with the digital economy:  
Where are we now, and where are we going?
As the digital revolution gathers pace a growing number of solutions, 
platforms, networks and initiatives are seeking to establish themselves 
as the principal integrator of physical trade with payments and finance, 
forming a complex and often confusing landscape for both corporates 
and financiers. Featuring real-world case studies including we.trade’s 
debut blockchain transaction, this interactive panel will seek to address 
the key questions faced by those executing and financing Nordic trade:
●● Where are we now? Mapping innovation across the trade ecosystem, 
from the Internet of Things and Industry 4.0 to production-phase 
Blockchain, AI and Big Data, and e-government solutions

●● User cases: Where have real-life practical applications of tradetech 
gained most traction to date? 

●● How far have corporate business models already been transformed? 
Where has digital tech shown a proven bottom-line commercial benefit 
to early adopters?

●● Transformational potential: Is standardisation of documents and 
processes the primary near-term hurdle to further integration of 
physical and financial flows? What is the ultimate goal for the trade 
sector? What practical need-to-know advice can be offered to those 
planning to modernise their trade business?

●● Competing platforms, or super-network: Will we need to ‘pick a winner’ 
from the raft of evolving solutions, or will interoperability between 
different networks be the key?

Moderator: Richard Hayes, Global Head, Working Capital Sales, 
Nordea
Roberto Mancone, Chief Operating Officer, we.trade
Pål Krogdahl, Chief Technology Officer, Financial Services Sector 
Nordic, IBM 
Patrik Zekkar, Head, Trade & Working Capital Management Sales, 
Nordea
Jacob Katsman, Chairman & Chief Executive Officer, GlobalTrade 
Corporation
Rowan Austin, Head of Trade & Working Capital, NatWest

13.00 Lunch
“An excellent mix of exporters, banks, 
insurers, ECAs and other important 
players within the trade & export area.”

S Helbro, Siemens 

Stream A: Workshop breakout 

14.10 The risk and reward round up: A globe hopping trade tour

Chair: Sabinije von Gaffke, Broadcaster & Journalist
Magnus Furuholm, Head, Swedbank South Africa
Markus Sluga, Director, Sales, Global Export Finance, Raiffeisen 
Bank International
Daniel Terike, Treasury Manager, Nederman Holding
Kade Spears, Divisional Head, Specialty, The Channel Syndicate

An interactive workshop will bring together the full spectrum of 
the trade community to discuss the challenges and opportunities 
being experienced both in far-off geographies and closer to home. 
Expert-led breakout discussion groups will home in on the key issues 
impacting the business and financing climate in each region, enabling 
delegates to share experiences, successes and key risk concerns while 
benchmarking best practices for the development and financing of trade.

Beginning with a panel of experts, the audience will then break into 
informal working groups for discussion, before reporting back with an 
onstage summary. Separate working groups will focus on regions and 
themes including:
●● The Nordics: A safe haven in volatile times?
●● Russia & the CIS: Trade continuation in an unpredictable sanctions 
environment

●● Southern Africa: New investment opportunities, evolving risks 
●● Managing an emerging market trade finance portfolio: Standardising 
processes and dealing with deviation 

The session will provide attendees with the chance to ‘have their say’ on 
the issues they are most passionate about, before reaching conclusions 
and sharing key takeaways.

16.10 Networking break
“Great networking event with focused 
agenda and international presence.”

B Wassing, Svenska Handelsbanken

Evening 
Reception

Hosted by

Tuesday, November 13, 2018 at 17.40

Networking 
Break

Hosted by

Nordic Region Trade & Export 
Finance Conference 2018

Agenda
www.gtreview.com

www.gtreview.com
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“Excellent opportunity to meet all your 
banks, ECAs, insurers and expecially 
your peers during the day.”

M Malminen, Konecranes

“The most relevant topics 
on a broad level.” 

M Björkholm, Nynas

Stream B: Small ticket and SME financing

14.10  A practical guide to trade financing and risk management for 
small companies: Finding the right fit 
Trade is key to promoting a thriving SME sector, yet many Nordic SMEs 
are not taking advantage of trade financing and risk management support 
that can be crucial to commercial growth, with challenges ranging from 
lack of awareness of the available solutions to limited human resources 
typically available within small companies. 

Utilising real world case study examples, this session will offer practical 
insight on the trade financing and risk mitigation tools available to SMEs, 
pinpointing the solutions best suited to various companies, trade flows 
and deals: What steps can SMEs take to optimise their trade business 
with the resources they have available, and what are the practical 
demands, financial implications and limitations of each financing option? 
Themes to be covered include: 
●● Outlining the commercial terms typically utilised by SMEs for imports 
and exports with both developed and emerging markets: What are the 
financial risks and challenges associated with open account trade?

●● Buying from further afield: Highlighting the trade finance instruments 
enabling SMEs to avoid prepayment and boost working capital

●● Enhance your competitiveness: In which markets can an export letter 
of credit provide cheaper financing for your customers and build your 
business?

●● Cross border trade financing: To what extent is there a trade-off 
between risk, cost and transactional efficiency when documentary 
financing tools are utilised?

●● What development finance support is available to SMEs, who qualifies, 
and how is it accessed? What steps can SMEs take to maximise their 
trade finance opportunities?

Moderator: Corine Troncy, Chief Executive Officer, Sweden & Finland, 
Chief Commercial Officer, Nordics, Coface
Stefan Carleke, Head of Trade Finance, Transaction Banking, Svenska 
Handelsbanken
Kim Sindberg, Technical Advisor to the ICC Commission on Banking 
Technique & Practice

15.00  Size matters: Small ticket export finance – big opportunity?
●● Why is small ticket export finance so challenging for lenders? Is 
sufficient ECA support available for this business?

●● What are the benefits and drawbacks for borrowers related to 
alternative export finance structures such as supplier credits, particularly 
for small companies with limited balance sheet and borrowing capacity? 

●● Do small tickets turn into big ones? Is it in banks’ best interests to 
nurture the growth of their exporting clients? 

●● Whose responsibility is it to remedy small ticket challenges and how do 
we make progress? Are the greater efficiencies offered by digitisation 
and technology the key piece to the puzzle? 

●● Closing debate: Is the provision of small ticket export finance a 
responsibility of the market, or an opportunity for the market? 

Moderator: Susanne With, External Relations Manager, EKN
Christina Christenson, Director, Customer Finance Development, 
Volvo Trucks
Charlott Jägerholm, Regional Manager, EMEA, Epiroc Financial 
Solutions
Jens Hedar, Head of Large Corporates, SEK 

15.45  KYC standardisation: The primary solution to SME and  
small ticket challenges?
●● How much of an impediment are due diligence and Know Your 
Customer (KYC) demands to the financing of smaller companies and 
deals? How does this impact the bottom line of typical trade finance 
business?

●● Has the KYC burden been passed onto borrowers? Is there a feeling 
that banks and lenders are too disparate in their approach to data 
collection? To what extent has this placed SMEs at an even greater 
disadvantage?

●● What is the banking sector doing to ease the burden? How might 
a standardised KYC infrastructure operate? What are the potential 
benefits for borrowers and lenders?

●● Roll out: Is it realistic to expect KYC challenges to be significantly 
reduced in the near-term? Which standardisation challenges apply 
specifically to the SME sector and how can they be overcome? 

Moderator: Mauro Bonacina, Head of EMEA Trade Business 
Development, BNY Mellon
Huny Garg, Head of Trade & Supply Chain, Swift
Jan Martin Holst, Head of Trade & Export Solutions, DNB
Richard Ahern, Group Financial Compliance Lead, Nordea

16.30 Networking break

Closing plenary

16.50  Keynote panel: Building corporate strategy to combat 
volatility
To close the event a panel of senior corporate representatives will share 
their sentiment toward the international trade and investment climate, and 
assess the challenges encountered when long term strategic planning 
meets a rapidly evolving global business landscape. Topics include:
●● How is the global economic environment impacting business sentiment? 
How far is it possible to form a long-term corporate strategy in the 
current climate?

●● Trade barriers: Which geographical markets and trade flows are causing 
most concern? Which measures are being put in place to combat 
geopolitical risks ranging from to economic sanctions to supply chain 
disruption?

●● To what extent has digitisation become a board-level issue? Is attention 
being focused on digitising the financial function? How are concerns over 
cybersecurity impacting business transformation efforts? 

●● What can finance providers do to ensure they remain a key player within 
corporate financing strategies and relevant to trade?

●● Is reputation now the primary risk concern in the board room? Is 
sustainable business practice seen as a driver of growth, or a risk 
management strategy?

Moderator: Sabinije von Gaffke, Broadcaster & Journalist
Annie Edvardsen, Chief Financial Officer, Ekman & Co.
Greger Svanström, Global Director, Trade & Customer Finance,  
Volvo Construction Equipment
Angelica Adamski, Chief Executive Officer, Swedafrica Consulting
Jari Hänninen, Head of Structured Finance, Credit Products, Nokia

17.40 Close of conference followed by 

 evening networking reception

Nordic Region Trade & Export 
Finance Conference 2018

Agenda
www.gtreview.com

www.gtreview.com
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Nordic Region Trade & Export 
Finance Conference 2018
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www.gtreview.com
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Nordic Region Trade & Export 
Finance Conference 2018

Registration form
www.gtreview.com

Payment details
Please select credit card type

   

Card number

Expiry date Security code (3 or 4 digits)

 MM/YY 

Cardholder’s name

Company VAT number

Cardholder’s signature

Cardholder’s address

Booking code

Delegate information
For multiple bookings please email events@gtreview.com

Title: please tick

Mr  Mrs  Ms  Miss  Dr 

First name

Last name

Job title

Department

Organisation

Address

Postcode/Zip

Country

Telephone

Facsimile

Email

Signature

I can confirm that I have read and agree to the terms and conditions below.  

Terms & conditions
1.  Confirmation: Booking confirmation will be 

sent to you immediately for all bookings.  If 
you have not received an email confirmation 
within 24 hours of making the booking, 
please contact the team at events@
gtreview.com or on +44 (0)20 8673 9666.

2.  Payment (including VAT) must be made 
in full prior to the start of the conference. 
GTR retains the right to refuse entry in case 
of non-payment. Payment can be made 
through Credit Card online, via telephone 
or by sending our Events team a completed 
Credit Card Authorisation form. 

3.  All delegates who have not paid prior to the 
conference will be denied entry. 

4.  Transfers: If you cannot attend a conference, 
you can transfer your place to another 
individual. Places can be transferred at 
any time up to and including the day of 
the conference. Please note an additional 
charge may be applicable if the new 
attendee is not entitled to the same rate. 

5.  A delegate place can be transferred to 
another conference, if the request to us is 
received more than 5 working days before 
the conference. Please note additional 
charges may be applicable. A delegate can 
only transfer their place a maximum of two 
times, after which they will incur a 20% 
administration fee.

6.  Cancellations: All delegate cancellations 
must be made in writing to events@
gtreview.com. The charge for cancelling your 
booking is:

 -  1 month before the conference: 90% 
refund of the full cost

 -  5 or more working days before the 
conference: 80% refund of full cost

 -  5 or less working days before the 
conference: no refund

7.  Non-attendance to a conference will result 
in no refund. 

8.  In the case of the cancellation of the 
conference or the change of the conference 
date, GTR will not be held liable for any 
booking, travel or hotel costs associated 
with the booking. 

Please note that all confirmed registrations are 
subject to the event terms and conditions

Should you have any queries, please contract 
our team at events@gtreview.com or on 
+44 (0)20 8673 9666.

  If you do not wish GTR to use your 
information for marketing purposes,  
please tick this box.

Pricing details

Standard rate 1,099 

Corporate rate 499 
Exporters, importers, traders, manufacturers and producers of physical goods.

Subscription package (Conference & GTR subscription):
Save over 25% on a print & online GTR subscription

Standard rate & 1-year magazine subscription 1,539 

Corporate rate & 1-year magazine subscription 939 
Subscription package is not available in conjunction with any other offers and is eligible 
for new subscribers only.

Can’t make the conference?  150 
Gain access to speaker presentations, online delegate networking portal and conference 
delegate pack.

Ways to register

Email: events@gtreview.com

Web: www.gtreview.com

Fax: +44 (0)20 8673 8662

Telephone: +44 (0)20 8673 9666

Post:  GTR, Exporta Publishing & Events Ltd,  
4 Hillgate Place, London SW12 9ER, UK

www.gtreview.com
mailto:events@gtreview.com
mailto:events@gtreview.com
mailto:events@gtreview.com
http://www.gtreview.com/event-terms-and-conditions/
mailto:events@gtreview.com
http://www.gtreview.com
mailto:events@gtreview.com
www.gtreview.com
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